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                  Issue Opens: 16th Dec 2021; Issue Closes: 20th Dec 2021 

This document summarizes a few key points related to the issue and should not be treated as a comprehensive summary. Investors are requested to refer the Red Herring Prospectus for further details 
regarding the issue, the issuer company and the risk factors before taking any investment decision. Please note that investment in securities is subject to risks including loss of principal amount and past 
performance is not indicative of future performance. Nothing herein constitutes an offer of securities for sale in any jurisdiction where it is unlawful to do so. This document is not intended to be an 
advertisement and does not constitute an invitation or form any part of any issue for sale or solicitation of an offer to subscribe for or purchase any securities and neither this document nor anything 

contained herein shall form the basis for any contract or commitment whatsoever. 

Company Overview:  
Supriya Lifescience Limited (SLL) is one of the key Indian manufacturers and suppliers of Active 
Pharmaceuticals Ingredients (APIs), with a focus on research and development (R&D). As of October 
31, 2021, the company had niche product offerings of 38 APIs – focused on diverse therapeutic 
segments such as antihistamine, analgesic, anaesthetic, vitamin, anti-asthmatic and antiallergic. SLL 
has consistently been the largest exporter of Chlorpheniramine Maleate and Ketamine Hydrochloride 
from India, contributing 45-50% and 60-65%, respectively, of the API exports from India, between 
FY17 and FY21. SLL is among the largest exporters of Salbutamol Sulphate in India contributing 31% 
of the API exports from India in FY21 in volume terms (Source: CRISIL Report). 
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*Source: RHP 

Post money market cap of ₹2,205 crores-at upper price band. 

 

Face Value:  

INR 2 
Issue Size: 

INR 700 Cr 

Bid Lot & Size: 

54 Equity Shares 

Issue Type: 

100% Book Building 
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Objects of the Offer 

 
 
 

 
 
 
 
 

 
 
 
 

 
 
 
 
 

 
 

  
 

 
 
 
 
 
 
 

(`₹ in million) FY19 FY20 FY21 

Revenue from Operations 2,778.40 3,116.44 3,853.66 

EBITDA 727.61 1,094.52 1,781.51 

EBITDA Margin (%) 25.45% 33.92% 44.96% 

PAT 394.24 734.03 1,238.28 

PAT Margin (%) 13.79% 22.75% 31.25% 

EPS 5.39 10.03 16.92 

RoE (%) 42.03% 49.20% 46.04% 

Competitive Strengths 

Significant scale with leadership position across key and niche products 
SLL’s core strength lies in identifying generic molecules (off-patent) in its existing therapeutic 
segments which fits with its existing chemistry and production infrastructure.  Its ability to develop 
the product and scale-up production is another key strength of the company. SLL has a well-
established presence in the API market. As of October 31, 2021, it had a niche product offering of 
38 APIs focused on diverse therapeutic segments such as antihistamine, analgesic, anaesthetic, 
vitamin, anti-asthmatic and anti-allergic. SLL has consistently been the largest exporter of 
Chlorpheniramine Maleate and Ketamine Hydrochloride from India, contributing 45-50% and 60-
65%, respectively, to the API exports from India, between FY17 and FY21. The company is 
among the largest exporter of Salbutamol Sulphate from India in FY21 in terms of volume. With its 
focus on products which are high on value and low on competition, SLL is well positioned to 
derive relatively higher returns from its investments. 
 

Backward integrated business model 
SLL’s backward integration of API ensures steady supply of intermediates. As on October 31, 
2021, 12 of its existing products were backward integrated, which contributed 67.14% and 
60.17% of the total revenue for FY21 and for the six-months ended September 30, 2021, leading 
to increased margins and lesser dependence on suppliers for key starting material. With the 
ability to meet intermediates and processes requirements in-house, its integration model of 
business helps the company to have a sustainable business. It further protects the company from 
relying on external sources for its raw materials, thereby reducing risk of unfavorable terms of 
supply such as high pricing and long timeline for delivery. With backward integration, SLL can 
ensure a steady supply of intermediates at an equitable cost, avoid any market fluctuations, 

The offer comprises a fresh issue and offer for sale. The fresh issue is to raise up to ₹2,000 mn out 
of which ₹923 mn would be utilized for funding capital expenditure of the company, ₹600 mn would 
be utilized for repayment and pre-payment of certain borrowings availed by the company and the 
balance would be used for general corporate purposes.  The offer for sale will amount for up to 
₹5,000 mn and the company will not receive any proceeds from the same. 

Consistent Track Record of Financial Performance 

The company’s revenue from operations have grown at a CAGR of 17.77% during FY19 to FY21. 
Its EBITDA has surged at a CAGR of 56.47% during this period. The company’s EBITDA margin 
has grown from 25.45% in FY19 to 44.96% in FY21. Its PAT grew at a CAGR of 77.23% during 
FY19-FY21. 
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ensure quality and uninterrupted availability of essential raw materials. Company’s ability to produce 
key starting material is one of its key strengths, resulting in cost competitiveness. 
 

Geographically diversified revenues with a global presence across 86 countries 
Between April 1, 2020 and October 31, 2021, SLL’s products were exported to 86 countries including 
(i) regulated markets such as USA, China, Japan, Germany, Spain, Indonesia, South Korea and 
Switzerland; and (ii) semi-regulated and non-regulated markets such as Brazil, Mexico, Chile, 
Taiwan, Malaysia; Bangladesh, South Africa, Kenya, Jordan and Egypt. Company operates through 
its own marketing and distribution network as well as by entering distribution arrangements with 
pharmaceutical distributors in these markets. For FY19, FY20, FY21 and for the six-month period 
ended September 30, 2021, exports accounted for 70.96% 71.85%,77.47% and 73.57%, respectively 
of its revenue from operations. Given the wide and diversified geographical presence of the 
company’s operations, including a balanced mix of penetration in regulated and semi-regulated and 
non-regulated markets, and niche product offerings in diverse therapeutic segments, the company’s 
business model is de-risked. In other words, it has low concentration of revenues and/or loss from a 
particular jurisdiction or from products of a particular therapeutic segment. The non-regulated markets 
have relatively low entry barriers in terms of regulatory requirements, including with respect to the 
qualification process and intellectual property rights. The regulated markets have stricter regulatory 
entry barriers. As a result, there is a premium for quality and regulatory compliance along with greater 
stability for both volume and prices in the regulated markets. 

 
Advanced manufacturing and R&D capabilities 
SLL’s modern manufacturing facility located in Parshuram Lote, Maharashtra is spread across 23,806 
sq.mt and has reactor capacity of 547 KL/ day. It has four manufacturing blocks which are segregated 
based on the therapeutic segment. The manufacturing facility includes well delineated areas for R&D, 
quality control (chemical microbiology), quality assurance, dedicated areas for engineering 
maintenance, warehouse, materials and finished goods stores. It also has an effluent treatment plant 
and an express feeder from the sub-station for power. SLL also operates seven cleanrooms. The 
company initiated the construction of a new warehouse and administration block (which will house a 
new quality control and assurance laboratory) to accommodate the rapidly expanding business and 
its needs. Its focus on R&D has been critical to its success. The company’s R&D activities primarily 
include developing new products, improving existing products and expanding product applications. 
With a view to enhance its R&D capabilities, the company is in the process of expanding its existing 
R&D facility to add, amongst others, a testing laboratory, an R&D centre and a fully automatic 
equipped warehouse. 
 

 



 
 

 

 
 
 

 
 
 
 
 
 

 

Business Strategies 

Expansion of manufacturing capabilities 
SLL intends to enhance its production capacity and capabilities in its existing manufacturing 
facilities. The company plans to enhance its manufacturing capabilities and has acquired a plot of 
land admeasuring 12,551 sq.mt near the present manufacturing facility. Company also intends to 
commence production of intermediates for its products like Diphenhydramine Hydrochloride, 
Cetirizine Dihydrochloride and Tramadol, to enhance its backward integration abilities. SLL will offer 
its customers both small-scale clinical trial quantities and commercial-scale requirements including 
building blocks and cGMP manufacturing of APIs. 
 

Expanding product portfolio with increased R&D capabilities 
SLL’s has a strong pipeline of new products such as Dextromethorphan Hydrobromide 
(decongestant), Pentoxifylline (xanthine derivatives), (S)-Ketamine Hydrochloride (analgesic/ anti-
pyretic/ anaesthetic), Phenylephrine Hydrochloride (decongestant), Allopurinol (antigout) and 
Benfotiamine (diabetic neuropathy). Going forward, the company intends to focus on other key 
therapeutic areas such as anti-gout, anti-depressant, anti-anxiety, anti-convulsant and hypnotic. SLL 
will continue to drive its R&D initiatives towards the development of innovative APIs. Company also 
intends to improve its R&D capabilities, with a focus on capturing more high-value first-to-market 
opportunities in key international markets, as well as leverage its broad product basket to enhance 
its market position globally. The company will increase its R&D capabilities and expertise in niche 
areas with high entry barrier such as complex chemistry, complex technology and patented 
processes, which offer significant market opportunities. 
 

Increase current market presence and enter new markets 
SLL will continue to grow its sales in existing geographies in Latin America, North America, Europe, 
Asia and Middle East, and gain market share in these markets by increasing its product portfolio and 
by leveraging its existing relationships with customers. The company intends to create strong local 
presence and expertise with required infrastructure and develop capabilities to exploit growth 
potential offered by the relevant markets. Its growth strategy may vary from country to country 
depending on factors such as applicable regulatory requirements, competition and pricing. The 
company will continue to engage with pharmaceutical companies having strong local presence or 
alternatively appoint local distributors through whom it can undertake its own sales, in its intended 
jurisdictions of expansion.  
 

Continue to focus on operational excellence  
SLL will continue to drive operational excellence in terms of cost and production efficiency. Its 
manufacturing facilities and processes are fully integrated with multi-purpose operational and scale-
up abilities. SLL has adopted cGMP manufacturing standards to achieve standardized product 
quality for all its markets. Quality control and assurance are its key focus areas in the manufacturing 
process. Its cGMP and manufacturing capabilities help clients with investigational to commercial-
scale development programs. Each product is released with consistent high quality to meet 
regulatory standards. The company’s advanced manufacturing facility and R&D capabilities, along 
with its ongoing expansion efforts, will help it reduce production cost, increase production and 
achieve economies of scale. 
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Recommendation & Valuation 

 
At higher price band of ₹274, the company is valued at 16.2x FY21 earnings. The 
company is under-valued compared to the industry average of 23.03x FY21 Price 

to Earnings. Considering the scale of the business with leadership position across 
key and niche products, backward integrated business model, global presence 
across 86 countries leading to diversified revenues, advanced manufacturing, 

research and development capabilities, and plans for expanding product portfolio, 
we recommend subscribe to the issue with a long-term perspective. 

 

Satish Waman Wagh (Promoter, Chairman and Managing Director): 
He has been a director on the company’s Board since incorporation. He holds a bachelor’s 
degree in science from R.D National College and W.A. Science College, University of Bombay, 
Mumbai and an honorary Ph.D. in entrepreneurship from Faculty of Management Studies, 
National American University. 
 

Shireesh Bhalchandra Ambhaikar (Chief Executive Officer): 
He holds a bachelor’s degree, master’s degree and PhD in science from the University of 
Mumbai. Prior to joining the company, he was associated with Perrigo API India Private Limited 
as the Chief Executive Officer, Dr. Reddy’s Laboratories Limited as the Vice President and Head 
manufacturing-CTOs, UCB India Private Limited as the Director– Manufacturing and Industrial 
Purchasing, Novartis Enterprises Limited as the Manager – Production, Wanbury Limited as the 
President Operations in API division and Sandoz Private Limited. 
 

Ashish Ramdas Nayak (Chief Financial Officer): 
He has cleared the final examination held by the Institute of Chartered Accountants of India. Prior 
to joining the company, he was associated with Brand Holdings (India) Private Limited as the 
Chief Financial Officer, Timezone Entertainment Private Limited as the Chief Financial Officer, 
Foresight Vision Care Company Private Limited and Crown Healthcare. 
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IIFL Securities Limited shall not be in any way responsible for the contents hereof, any omission there from or shall not be liable for any loss whatsoever 

arising from use of this document or otherwise arising in connection therewith, including with respect to forward looking statements, if any. IIFL makes no 

representation/s or warranty/ies, express or implied, as to the contents hereof, accuracy, completeness or reliability of any information compiled herein, and 

hereby disclaims any liability with regard to the same. Neither IIFL Securities Limited nor any of its affiliates, group companies, directors, employees, agents or 

representatives shall be liable for any damages whether direct, indirect, special or consequential including lost revenue or lost profits that may arise from or in 

connection with the use of the information.  You shall verify the veracity of the information on your own before using the information provided in the document. 

Investors are requested to review the prospectus carefully and obtain expert professional advice.  IIFL Group | IIFL Securities Ltd (CIN No.: 

U99999MH1996PLC132983) IIFL House, Sun Infotech Park, Road No. 16V, Plot No. B-23, MIDC, Thane Industrial Area, Wagle Estate, Thane - 400604. Tel.: 

(91-22) 2580 6650 *Customer Service: 40071000 *Stock Broker SEBI Regn: INZ000164132 *NSE: 10975 *BSE: 0179 *MCX:55995 *NCDEX:378 *Depository: 

INDP185 2016 *MF Distributor ARN: 47791, *PMS SEBI Regn.: INP000002213, *Investment Adviser SEBI Regn. : INA000000623, *Research Analyst SEBI 

Regn:- INH000000248 | Kindly refer to www.indiainfoline.com for detailed disclaimer and risk factors.  
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For Research related queries, write at research@iifl.com 
  
For Sales and Account related information, write to customer care: cs@iifl.com or call on 91-22 4007 1000 

 

RISKS 

 

 SLL derived 80.99% of its revenue from the sale of its top 10 API and related products in FY21 

and any reduction in demand for these products could have an adverse effect on its business. 

 The company derived a significant portion of its revenue from a few customers and the loss of one 

or more such customers, the deterioration of its financial condition or prospects, or a reduction in 

demand for its products could adversely affect its business. 

 SLL’s international operations exposes it to complex management, legal, tax and economic risks, 

which could adversely affect its business, results of operations and financial condition. 

 If the company does not successfully develop or commercialize new products in a timely manner, 

or if the products that it commercializes do not perform as expected, the company’s business may 

be adversely affected. 

 If the company fails to comply with regulations prescribed by governments and regulatory 

agencies or if it fails to obtain, maintain or renew its statutory and regulatory licenses, permits and 

approvals required to operate its business, the company’s business could be adversely affected. 

 The pharmaceutical industry is intensely competitive and SLL’s inability to compete effectively may 

adversely affect its business. 

 For complete list of risk factors kindly refer to the Red Herring Prospectus. 
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