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Shareholding (%) Pre IPO Post IPO 

Promoter & Promoter 
Group 

79.4 59.71 

Public 20.6 40.29 

Share Reservation Net issue 
(%) 

QIB 50 

NII 15 

Retail 35 

Company Leadership 

Sharad Shah Chairman & Director 

Munjal Shah Managing Director 

Harsh Bhansali CFO 

Issue Managers 

BRLMs Anand Rathi Advisors Ltd. 

Registrar Link Intime India Pvt. Ltd. 

                  Issue Opens: 21st Sept 2021; Issue Closes: 23rd Sept 2021 

 

This document summarizes a few key points related to the issue and should not be treated as a comprehensive summary. Investors are requested to refer the Red 
Herring Prospectus for further details regarding the issue, the issuer company and the risk factors before taking any investment decision. Please note that investment in 
securities is subject to risks including loss of principal amount and past performance is not indicative of future performance. Nothing herein constitutes an offer of 
securities for sale in any jurisdiction where it is unlawful to do so. This document is not intended to be an advertisement and does not constitute an invitation or form any 
part of any issue for sale or solicitation of an offer to subscribe for or purchase any securities and neither this document nor anything contained herein shall form the 
basis for any contract or commitment whatsoever. 

Company Overview:  
Paras Defence and Space Technologies Limited is an Indian private sector company engaged in designing, 
developing, manufacturing and testing of a wide range of defence and space engineering products and 
solutions. The company is one of the leading ‘Indigenously Designed Developed and Manufactured’ (“IDDM”) 
category private sector companies in India, which caters to four major segments of Indian defence sector i.e. 
defence and space optics, defence electronics, electro-magnetic pulse (“EMP”) protection solution and heavy 
engineering. (Source F&S Report). The company is also the sole Indian supplier of critical imaging components 
such as large size optics and diffractive gratings for space applications in India (Source F&S Report). 

Face Value:  

INR 10 
Issue Size: 

INR 1708 Mn 

Bid Lot & Size: 

85 Equity Shares 
Issue Type: 

100% Book Building 

Price Band: 

INR 165 – 
INR 175 

Post money market cap of ₹682 crores-at upper price band. 

*Source: RHP 

IIFL Research: E-mail - research@iifl.com 
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PARAS DEFENCE & 
SPACE TECHNOLOGIES 
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Objects of the Offer 
 
 

 
 
 
 
 
 

 
 
 
 
 

 
 
 
 

 
 

  
 

 
 
 
 
 
 
 
 
 

 
 
 
 

 
   

(`₹ in million) FY19 FY20 FY21 

Revenue from Operations 1,543.99  1,470.43  1,433.30  

EBITDA 428.33  392.70  433.98  

EBITDA Margin (%) 27.74% 26.71% 30.28% 

PAT 189.70  196.57  157.86  

PAT Margin (%) 12.29% 13.37%  11.01% 

EPS 6.75  6.92  5.55  

RoNW (%) 15.93%  14.17%  9.12%  

Gearing ratio (%) 35.17% 36.39% 31.86% 

The offer comprises of a fresh issue and an offer for sale. The fresh issue is of INR 1,406mn, of 
which INR 346.57mn would be used for purchasing machinery and equipment, INR 600mn would 
be used for funding working capital requirements of the company, INR 120mn would be used for 
repayment or prepayment of all or portion of certain borrowings availed by the company and the 
balance of the fresh issue would be used for general corporate purposes. The offer for sale is 
1,724,490 shares amounting to INR 301.8mn, the proceeds of which would go directly to the 
selling shareholders. 

Consistent Track Record of Financial Performance 

The pandemic has had an impact on the financial performance of the company. The company’s 
revenue from operation has declined at a CAGR of -4% and PAT has declined at a CAGR of -9% 
from FY19 to FY21. Yet the company was able to increase its EBITDA margin from 27.74% in 
FY19 to 30.28% in FY21. The gearing ratio has improved from 35.17% in FY19 to 31.86% in FY21. 

Competitive Strengths 

Diversified products and solutions offerings for 
both defence and space applications 
Paras Defence and Space Technologies is a leading IDDM 
category private sector company in India which caters to four 
major segments of Indian defence sector i.e., defence optics, 
defence electronics, EMP protection solution and heavy 
engineering offering one-stop solution to all their customers. 
The company is also the sole Indian supplier of diffraction 
gratings used in hyper-spectral imagers, large size optics 
(Source: F&S report). The company was involved in various 
space exploration missions, which has helped the company to 
develop a strong foothold in the Indian space industry by 
being the supplier of optics and optomechanical assemblies 
for these space exploration missions. Paras defence and 
Space Technologies provides end-to-end solutions to our 
customers ranging from designing, developing, manufacturing 
and testing increases their capability to meet specific and 
exclusive requirements of their customers. Apart from the 
above, the company’s horizontal integration makes them well 
positioned to undertake turnkey projects in the defence sector 
while also being capable of supporting major tier 1 Indian 
defence suppliers. 
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One of the few players in high precision optics manufacturing for space and 
defence application  
Paras Defence and Space Technologies is one of the few manufacturers in India with a 
comprehensive in-house capability of designing, developing and manufacturing optics for space 
and defence application in India. The company’s manufacturing facility in Nerul, Navi Mumbai 
houses equipment and machinery, inter alia, for nano technology, machining, grinding, polishing 
and turning coupled with a robust testing set up for measuring the performance parameters of 
the optical components. The company’s in-house facilities include single point diamond turning 
machines, grinding and polishing machines for precision optics and large size space optics, 
optical thin film coatings with fully equipped metrology with contact and non-contact 
measurements. With strong experience in working with Government space organizations on 
critical space missions and being the sole Indian supplier of diffractive gratings used in hyper-
spectral imagers and infrared lenses, the company has established ourselves well in the Indian 
space market.  

 
Strong R&D capabilities with a focus on innovation 
Paras Defence and Space Technologies places strong emphasis on R&D which has helped 
them develop a wide range of products and solutions in the defence and space sector. The 
company has invested in precision manufacturing infrastructure and human resource in their 
dedicated R&D centres located at Nerul in Navi Mumbai, Maharashtra, and Bengaluru, 
Karnataka. The company has developed robust design and technological capabilities, which 
allows them to develop new and cutting-edge products and solutions, undertake process 
innovation and improve existing portfolio. Paras Defence and Space Technologies has also 
facilitated in developing technology for future requirements and building a product pipeline such 
as hyper-spectral space cameras, multi-spectral aerospace cameras, arinc-818 based display, 
etc. This further helps them in expanding their role in core sectors of defence and space.  

 
Well positioned to benefit from the “Atmanirbhar Bharat” and “Make in 
India” initiatives 
The R&D centre at Nerul is recognised by and registered with DSIR and the company falls within 
category of IDDM, the highest category in the priority of categorization under Defence 
Acquisition Procedure since most of their products and components are designed, developed 
and manufactured by them in India. The Government’s Aatmanirbhar Bharat (self-reliant India) 
initiative and steps to empower Indian defence industry through ‘Make in India’ projects will 
provide a significant boost to indigenous manufacturing companies such as Paras Defence and 
Space Technologies and that with their domain expertise, R&D and manufacturing capabilities, 
the company is poised to take full benefit of the same. 

 
 



 
 

 

Strategies Going Forward 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Strong relationships with a diverse customer base 
Paras Defence and Space Technologies has a diversified customer base which ranges from 
Government arms and government organizations involved in defence and space research, to 
various defence public sector undertakings such as Bharat Dynamics Limited, Bharat Electronics 
Limited and Hindustan Aeronautics Limited, to various private entities such as Tata Consultancy 
Services, Astra-Rafael Comsys Pvt. Ltd., Solar Industries India Limited, Alpha Design Technologies 
Private Limited, etc. The company also service international customers including Advanced 
Mechanical and Optical Systems (AMOS), Belgium, Chaban (Israel), Tae Young Optics Company 
Limited (South Korea), and Green Optics (South Korea). The company’s established heritage of 
experience in designing, developing and manufacturing components for diverse customers in 
defence and space sector, has enabled them to develop a deep understanding of the sectors and 
customers’ requirement 

Expansion of their production capacity 
Paras Defence and Space Technologies currently has two manufacturing facilities located at 
Ambernath in Thane, Maharashtra and Nerul in Navi Mumbai, Maharashtra. The company is in the 
preliminary stages of augmenting their manufacturing facility located at Nerul in Navi Mumbai, 
Maharashtra and Ambernath in Thane, Maharashtra by expanding its production capacity and 
installing new equipment from the Net Proceeds and from internal accruals. Their investment in 
infrastructure will enable the company to cater to the growing demand from their customers, 
enhance their space optics product portfolio and offer flow formed tubes for space applications, 
which in turn is expected to result in an increase in their profits and revenues. 

 
Strengthen their foothold in India’s expanding market 
Paras Defence and Space Technologies would strengthen their foothold in Indian market by 
continuing to focus on their competitive strengths and increase their market penetration. The 
company can expand their market share by focusing on increasing their products and solutions 
portfolio, enhancing their existing capabilities and indigenising advance foreign technologies. 
Recent initiatives of the Government i.e. “Atmanirbhar Bharat Abhiyan”, the Defence Acquisition 
Procedure and “Make in India” reflects its focus on ‘self-reliance’ wherein indigenisation and 
innovation is enabled through processes of ‘Make’, ‘Design and Development’ and ‘Strategic 
Partnership’. Expanding their products and solutions portfolio by designing, developing and/or 
manufacturing new products and solutions will enable the company to establish new customer 
bases. 

 

Continue to focus on R&D 
Paras Defence and Space Technologies would focus on innovation and development which will be 
crucial to remaining competitive. The high-quality, innovative and technology-driven products and 
solutions will provide the company with early-mover advantages and higher profit margins and will 
present them with opportunities to capture any shift in customer requirements. This will also enable 
the company to become a preferred supplier of their customers, thus giving them the opportunity to 
consolidate their position with their customers and increase the share of their supply needs that the 
company fulfils. As part of their efforts towards R&D, Paras Defence and Space Technologies has 
set-up two R&D centres at Nerul, Navi Mumbai in Maharashtra and Bengaluru, Karnataka 
employing 31 engineers and officers, to undertake research, develop and experiment new designs, 
technologies and equipment. The company intends to increase their product centric R&D by 
exploring opportunities in designing, engineering and/or manufacturing products such as multi and 
hyper spectral cameras for drones and space, UAVs, cubesats and anti-drone systems.  
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Sharad Virji Shah (Chairman and Non-Executive Director): 
Being the company’s Promoter, he has been associated with the Company since its incorporation. 
He has completed his education up to secondary school certificate level. He had established their 
predecessor, M/s. Paras Engineering Co. concern in 1979. He has worked in different areas of 
engineering and manufacturing and has played a major role in leadership of the Company. 

 
Munjal Sharad Shah (Managing Director):  
He has been associated with their Company since their incorporation. He has completed his 
education up to higher secondary certificate level. He has over 23 years of experience in the areas 
of flow forming, special purpose machines and equipment, turnkey mechanical units, titanium 
structures, among others primarily for defence applications 
 

Harsh Dhirendra Bhansali (Chief Financial Officer): 
He has completed his education up to higher secondary certificate level. He has over 15 years of 
work experience in finance and accounts. Prior to joining the Company, he was associated with 
the predecessor M/s Paras Engineering Company as the finance manager. 

 
Recommendation & Valuation 

At the upper price band, Paras Defence and Space Technologies Limited is demanding a 
PE multiple of ~31.55X and Price to sales ratio of 4.76X of FY21 earnings. The pandemic 

has had an impact on the business as the revenue from operations and the PAT of the 
company has declined at -4% and -9% CAGR respectively since 2019. The ROE of 

Paras Defence and Space Technologies Limited has also declined from 15.93% in FY19 
to 9.12% in FY21. The company is highly dependent on the Government for contracts 

and has no listed competitors to compare its business model. The company makes some 
very unique products but the decreasing revenue and profit is a concern. 

Diversify products and solutions range with focus on growth by expansion 
Paras Defence and Space Technologies intends to further diversify their products and solutions 
portfolio through R&D and partnering with overseas technology companies with specialized 
technologies in the field of defence and space sector. This will allow the company to offer a wider 
range of products and solutions in response to their customers’ needs and thereby strengthen the 
company’s relationship with their customers across a range of product segment. Paras Defence and 
Space Technologies has partnered with other technology companies such as HPS, GmbH for Large 
Deployable Antennas for space, Invent, GmbH for CFRP structures for space and Kley, France for 
military winches which will further broaden their product portfolio. The company is also in the 
process of expanding their role from being a component manufacturer to complete subsystem 
manufacturer. The company aims to forward integrate their business offerings and aerospace 
domain such as drones which will in turn increase business opportunities for them. 
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IIFL Securities Limited shall not be in any way responsible for the contents hereof, any omission there from or shall not be liable 

for any loss whatsoever arising from use of this document or otherwise arising in connection therewith, including with respect to 

forward looking statements, if any. IIFL makes no representation/s or warranty/ies, express or implied, as to the contents hereof, 

accuracy, completeness or reliability of any information compiled herein, and hereby disclaims any liability with regard to the 

same. Neither IIFL Securities Limited nor any of its affiliates, group companies, directors, employees, agents or representatives 

shall be liable for any damages whether direct, indirect, special or consequential including lost revenue or lost profits that may 

arise from or in connection with the use of the information.  You shall verify the veracity of the information on your own before 

using the information provided in the document. Investors are requested to review the prospectus carefully and obtain expert 

professional advice.  IIFL Group | IIFL Securities Ltd (CIN No.: U99999MH1996PLC132983) IIFL House, Sun Infotech Park, 

Road No. 16V, Plot No. B-23, MIDC, Thane Industrial Area, Wagle Estate, Thane - 400604. Tel.: (91-22) 2580 6650 *Customer 

Service: 40071000 *Stock Broker SEBI Regn: INZ000164132 *NSE: 10975 *BSE: 0179 *MCX:55995 *NCDEX:378 *Depository: 

INDP185 2016 *MF Distributor ARN: 47791, *PMS SEBI Regn.: INP000002213, *Investment Adviser SEBI Regn. : 

INA000000623, *Research Analyst SEBI Regn:- INH000000248 | Kindly refer to www.indiainfoline.com for detailed disclaimer 

and risk factors.  
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For Research related queries, write at research@iifl.com 

  
For Sales and Account related information, write to customer care: cs@iifl.com or call on 91-22 4007 1000 

 

 

RISKS 

1. The business is largely dependent on contracts from the Government of India (“GoI”) and 

associated entities. A decline in Government budget for Defence and Space, reduction in orders, or 

termination of contracts can have a material impact on the business. 

2. Developing customised products and solutions and other research and development (“R&D”) 

activities involve risks and the company may not realize the degree of benefits initially anticipated 

or in a timely manner or at all. Further, such activities may not lead to satisfactory returns which 

would affect the business and financial condition of the company. 

3. The company has sustained negative cash flows from operating and investing activities in the past 

and may experience earnings declines or operating losses or negative cash flows from investing 

activities in the future. 

4. Failure to keep technical knowledge and process know-how confidential, the company might suffer 

a loss of its competitive advantage or it may negatively impact the overall implementation of the 

programmes being worked on.  

5. The company has significant power, and fuel requirements and any disruption to power or water 

sources could increase their production costs and adversely affect their results of operations.  

6. Cyber-attacks or other security breaches could have a material adverse effect on their business, 

results of operation or financial condition.  

7. The revenue from the top five customers on a consolidated basis for the Fiscals ended 2021, 2020 

and 2019 amounted to INR 854.65 million, INR 1,062.69 million, INR 905.48 million, respectively, 

which constituted 59.63%, 72.27% and 58.65% of their total consolidated revenue for the 

respective Fiscals. The loss of any of the major customers due to any adverse development or 

significant reduction in business from their major customers may adversely affect their business. 
*For complete list of risk factors referring to the Red Herring Prospectus. 
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