
 

 

 

 
 

 

                            

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 
 
 
 

Shareholding (%) Pre IPO Post IPO 

Promoter & Promoter 
Group 

74.87 72.23 

Public 25.12 27.77 

Share Reservation Net issue 
(%) 

QIB 50 

NII 15 

Retail 35 

Company Leadership 

Mr. Anandan Chairman & Managing Director  

Shailesh 
Jayantilal Mehta 

Non-Executive Director  

Balaji P CFO 

Issue Managers 

BRLMs ICICI Securities, Citigroup 
Global Markets India, 
Edelweiss Financial 

Services, Kotak Mahindra 
capital company 

Registrar KFin Technologies Pvt. Ltd. 

                  Issue Opens: 10th August 2021; Issue Closes: 12th August 2021 

 

This document summarizes a few key points related to the issue and should not be treated as a comprehensive summary. Investors are requested to refer the Red 
Herring Prospectus for further details regarding the issue, the issuer company and the risk factors before taking any investment decision. Please note that investment in 

securities is subject to risks including loss of principal amount and past performance is not indicative of future performance. Nothing herein constitutes an offer of 
securities for sale in any jurisdiction where it is unlawful to do so. This document is not intended to be an advertisement and does not constitute an invitation or form any 
part of any issue for sale or solicitation of an offer to subscribe for or purchase any securities and neither this document nor anything contained herein shall form the 
basis for any contract or commitment whatsoever. 

Company Overview:  
Aptus Value Housing Finance India Limited is an entirely retail focused housing finance company primarily 
serving low and middle income self-employed customers in the rural and semi-urban markets of India. The 
company is one of the largest housing finance companies in south India in terms of AUM, as of March 31, 2021 
(Source: CRISIL Report). The company offers customers home loans for the purchase and self-construction of 
residential property, home improvement and extension loans; loans against property; and business loans. 
Aptus Value Housing Finance target first time home buyers where the collateral is a self-occupied residential 

property and does not provide any loans with a ticket size above ₹2.50 million. The company has implemented 

a robust risk management architecture which is reflected in their asset quality. 

Face Value:  

INR 2 
Issue Size: 

INR 2,780 Cr 

Bid Lot & Size: 

42 Equity Shares 
Issue Type: 

100% Book Building 

Price Band: 

INR 346 – 
INR 353 

SUBSCRIBE NOW 

Post money market cap of ₹17,494 crores-at upper price band. 

*Source: RHP 

IIFL Research: E-mail - research@iifl.com 
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APTUS VALUE HOUSING 
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Objects of the Offer 

 
 

 
 
 

 
 
 

 
 
 
 
 
 

 
 
 

 
 

  
 

 
 
 
 
 
 
 
 
 

 
 
 
 

 
   

(`₹ in million) FY19 FY20 FY21 

Revenue from Operations 3,238.51 5,003.26 6,366.15 
EBITDA 2,774.68 4,376.45 5,573.10 
EBITDA Margin (%) 85.7 87.5 87.5 
PAT 1,114.83 2,110.12 2,669.44 

PAT Margin (%) 34.4 42.2 41.9 

EPS 2.83 4.77 5.56 
RoNW (%) 15.96 12.35 13.49 
Debt to net worth 2.30 1.18 1.27 

The offer comprises of a fresh issue and an offer for sale. The fresh issue is comprised of INR 
500cr which would be utilized towards fully augmenting the tier I capital requirements of the 
company. The offer for sale is comprised of 64,590,695 equity shares amounting to ~INR 2,280cr 
and the proceeds would directly go to the selling shareholder. 

Consistent Track Record of Financial Performance 

The company’s revenue has increased at a CAGR of 40.2% from INR 3,238.51mn in FY19 to INR 
6,366.15mn in FY21 owing to the increased lending during the pandemic. The company was able 
to maintain and grow its high EBITDA margins during the period. The company’s EBITDA grew at 
a CAGR of 41.7% from INR 2,774.68mn in FY19 to INR 5,573.10mn in FY21. The profit has grown 
at an even higher CAGR of 54.7%, rising from INR 1,114.83mn in FY19 to INR 2,669.44mn in 
FY21. 
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Competitive Strengths 

Presence in large, underpenetrated markets with strong growth potential 
Aptus Value Housing Finance is one of the largest housing finance companies in south India in terms 
of AUM, as of March 31, 2021, with presence in the states of Tamil Nadu (including the union territory 
of Puducherry), Andhra Pradesh, Karnataka and Telangana. According to the CRISIL Report, the 
company had the largest branch network in south India among the Peer Set, as of March 31, 2021. 
These four states have high per-capita incomes, better financial literacy and GDP growth rates. As a 
result, the company is well positioned to capitalize on growth opportunities and cater to the housing 
finance requirements of their target customer base in these geographies. 

 
Robust risk management architecture leading to superior asset quality 
Aptus Value Housing Finance has implemented a robust risk management architecture to identify, 
monitor and mitigate risks inherent in their lending operations. As a result, the company has 
maintained their asset quality across economic cycles including events such as demonetization, the 
implementation of the Goods and Services Tax, the liquidity crisis that was triggered by defaults by 
large financial services companies and the COVID-19 pandemic. As of FY21, FY20, and FY19, the 
company’s Gross NPAs expressed as a percentage of the Gross Loan Book were 0.68%, 0.70% and 
0.40%, while Net NPAs expressed as a percentage of Net Loan Assets were 0.49%, 0.54% and 
0.30%, respectively. Further, the company has not restructured any loans or written-off any loans 
receivable since the inception. Aptus Value Housing Finance only finance retail customers for the 
purchase and self-construction of residential property, home improvement and extension loans; loans 
against property; and business loans where almost all the collateral for their loans are self-occupied 
homes and the company does not provide any loans to builders or for commercial real estate. 

 
In-house operations leading to desired business outcomes 
Aptus Value Housing Finance conducts all aspects of their lending operations in-house including 
sourcing, underwriting, valuation and legal assessment of collateral and collections, which enables 
the company to maintain direct contact with their customers, reduce turn-around-times and the risk of 
fraud. The direct sourcing model has helped the company maintain contact with their customers and 
establish strong relationships with them, led to customer referrals, high levels of customer satisfaction 
and increased loyalty. It has also helped mitigate underwriting and default risks by enabling the 
company to have a customer base with a better credit profile. Their in-house sourcing model helps 
them make a better credit evaluation of customers on a wide range of parameters after collating all 
customer information in their database. 

 
 
Domain expertise built over time resulting in a 
business model difficult to replicate by others  
The company targets first time home buyers where the 
collateral is a self-occupied residential property. Loans to 
self-employed customers accounted for INR 29,308.79mn, 
or 72.05% of their AUM, while loans to salaried customer 
accounted for INR 11,368.83mn, or 27.95%, as of March 
31, 2021. Since Aptus Value Housing Finance primarily 
caters to self-employed customers, many of who are new 
to credit and do not have formal in-come proofs such as 
pay slips or income tax returns, the company assess their 
income through various methods and conduct a cash flow 
assessment of their income to determine their ability to 
repay loans. On account of their domain expertise to 
underwrite self-employed customers with limited income 
proofs, the company has been able to effectively serve 
customers, grow their business and create a business 
model that is difficult to replicate in their geographies. 



 
 

 

Strategies Going Forward  

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

Continue to focus on low and middle-income self-employed customers 
Aptus Value Housing Finance is focused on disbursing loans, which have an average ticket size in 
the range of INR 0.5mn to INR 1.5mn, and intends to continue to focus on serving such customer 
base and increase their overall market share. According to the CRISIL Report, the housing shortage 
in India is estimated to increase to 100 million units by 2022, of which 95% of the household 
shortage will be from the lower income group and economic weaker section, while the remaining 
5% will be from the middle-income group or above. We believe that this customer segment offers 
the company significant growth opportunities since they are primarily new to credit customers, 
without formal income proofs and are unserved or under served by formal financial institutions. The 
company will continue to disburse loans only to retail customers for the purchase or construction of 
self-occupied homes as part of their risk mitigation strategy. 
 

Increase penetration in existing markets and expand network in large markets 
The company intends to continue to expand their presence in an on-ground contiguous manner in 
order to achieve deeper penetration in these regions. Before setting up new branches, Aptus Value 
Housing Finance conduct research and consider a number of factors such as regional 
demographics, level of urbanization and the competitive landscape. The company also intends to 
expand their branch network in large housing markets in the states of Maharashtra, Odisha and 
Chhattisgarh. 

 
Continue to be an asset quality focused financier 
Aptus Value Housing Finance intends to grow their business while focusing on maintaining their 
asset quality. The company has maintained their asset quality across economic cycles including 
events such as demonetization, the liquidity crisis that was triggered by defaults by large financial 
services companies and the COVID-19 pandemic. The company has been able to consistently 
perform well through such macro-economic challenges due to several factors including their risk 
management architecture, the strength of their management team and proactive measures 
undertaken during such periods. 

 
Reduce cost of borrowings by diversifying sources of borrowing and improving 
credit rating 
The company seeks to reduce their average cost of long-term borrowings through improved credit 
ratings and by diversifying their borrowing profile. The average cost of incremental borrowings for 
March 31, 2021 was 7.70%, as compared to 9.45% for the financial year 2020 and 10.11% for the 
financial year 2019. As the company continues to grow the scale of their operations, it seeks to 
reduce their dependence on term loans, reduce their cost of funds and continue to improve their 
credit ratings. The company also intends to increase their lender base, which has grown from 14 as 
of March 31, 2019 to 17 as of March 31, 2021. A lower cost of borrowings will help the company to 
improve their net interest margins, competitively price their loan products and deliver better return 
ratios. 
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M Anandan (Chairman and Managing Director):  
He holds a Bachelor’s degree in commerce from the University of Madras. He is also a member of 
Institute of Chartered Accountants of India. He has over 40 years of experience in the financial 
services sector and has previously served as the managing director of Cholamandalam 
Investment and Finance Company Limited. 

 
Shailesh Jayantilal Mehta (Non–Executive Director):  
He holds a Bachelor’s degree in technology (me-chanical engineering) from Indian Institute of 
Technology, Bombay, master of science degree in operations research from Case Western 
Reserve University and a doctorate in philosophy from Case Western Reserve University. He is 
also trustee emeritus at the California State University and has also been conferred with an 
honorary degree of Doctor of Humane Letters by the California State University. 
 
Balaji P (Chief Financial Officer): He holds a Bachelor’s degree in commerce from 

University of Madras. He also passed the final examination held the ICAI to qualify as a chartered 
accountant. He has various years of experience in the textiles, telecom and finance sectors. He 
was previously associated with the Bombay Dyeing and Manufacturing Company Limited, 
Hutchison Max Telecom Limited and Cholamandalam MS General Insurance Company Limited. 

SUBSCRIBE NOW 

 
Recommendation & Valuation 

 
At the upper price band, Aptus Value Housing Finance is demanding a PE multiple of 

~63.5x of FY21 earnings which is lower than the industry average of 67.44x. Considering 
the future growth potential of the housing finance industry coupled with revenue from 
operation, EBITDA and PAT growth of 40.2%, 41.7% and 54.7% CAGR, respectively 

during FY19 to FY21, robust risk management strategy that reduces slippages, plans of 
reducing cost of borrowing and entering under penetrated market with good scope for 

expansion, we recommend ‘Subscribe’ to the issue with a long-term perspective. 



 
 

 

Disclaimer 

 

RISKS 

1. The company requires substantial capital for their business and any disruption in their sources of 

capital could have an adverse effect on their business, results of operations and financial condition. 

2. Extended period of the pandemic could have an impact on the quality of the assets and adversely 

affect their business.  

3. The risk of non-payment or default by borrowers may adversely affect their business, results of 

operations and financial condition 

4. The company is affected by volatility in interest rates for both their lending and treasury operations, 

which could cause their net interest income to vary and consequently affect their profitability. 

5. The Indian housing finance industry is highly competitive and their inability to compete effectively 

could adversely affect their business and results of operations. 

6. Any failure or significant weakness of their internal processes or systems could cause operational 

errors or incidents of fraud, which would adversely affect their business.  

7. Inability to detect money-laundering and other illegal activities fully and on a timely basis may 

expose the company to additional liability and adversely affect their business and reputation.  

 
*For complete list of risk factors referring to the Red Herring Prospectus. 

IIFL Securities Limited shall not be in any way responsible for the contents hereof, any omission there from or shall 

not be liable for any loss whatsoever arising from use of this document or otherwise arising in connection therewith, 

including with respect to forward looking statements, if any. IIFL makes no representation/s or warranty/ies, express 

or implied, as to the contents hereof, accuracy, completeness or reliability of any information compiled herein, and 

hereby disclaims any liability with regard to the same. Neither IIFL Securities Limited nor any of its affiliates, group 

companies, directors, employees, agents or representatives shall be liable for any damages whether direct, indirect, 

special or consequential including lost revenue or lost profits that may arise from or in connection with the use of the 

information.  You shall verify the veracity of the information on your own before using the information provided in the 

document. Investors are requested to review the prospectus carefully and obtain expert professional advice.  IIFL 
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Service: 40071000 *Stock Broker SEBI Regn: INZ000164132 *NSE: 10975 *BSE: 0179 *MCX:55995 *NCDEX:378 
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for detailed disclaimer and risk factors.  
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For Research related queries, write at research@iifl.com 

  
For Sales and Account related information, write to customer care: cs@iifl.com or call on 91-22 4007 1000 
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